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Business is about 
increasing revenue, 
lowering costs and 
establishing closer, 
more responsive 
relationships with 
customers, suppliers, 
and partners 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Cisco introduced its 
Deal Registration 
programme - 
Opportunity Incentive 
Programme (OIP) at 
its 2004 Partner 
Conference in Hawaii 
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Cisco OIP ring fences 
SMB deals and pays a 
6 per cent (8 per cent 
in the US) back end 
cash rebate 
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Deal Registration is a 
part of the latest 
Partner Relationship 
Management (PRM) 
systems 
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Should we 
have Cisco 
and Nortel 
accreditation 
programmes?
?
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For more resources 
Channel Managers 
may login to www. 
eurolanresearch.com 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Copyright © 2005 
 
 
 

�
(*) Note: PRM and Deal Registration 
Outsourcing deal registration to third party agencies or deploying deal 
registration specific web tools may prove cumbersome and may hinder your 
capability to gain valuable knowledge about your partners and their customers. 
 
Instead of purchasing specific deal registration software (or worse, building it!!) 
and creating yet another silo of inaccessible partner/ customer data, vendors 
should consider adding deal registration functionality to the existing PRM 
solution 
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